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Horizon Organic Holding
(NASDAQ: HCOW)

Outperform
Above Average Risk

Company Update

Strong Sales Momentum - Outlook Unchanged

Event
Q4 earnings recap.

Investment Conclusion
Shares remained under pressure yesterday despite a positive earnings
release and progress toward farm sale.

Business momentum remains strong and outlook is unchanged.

We believe the recent weakness reflects valuation concerns, although this
is not a new issue.

With fundamentals intact and valuation at more attractive levels, we
recommend investors buy on the recent weakness.

Valuation
Based on 2004 estimates, HCOW trades 11.6x EV/EBITDA and 23.3x
earnings, reflecting a significant premium to its peers. We believe earnings
estimates do not fully reflect Horizon's potential, however, as the company is
investing heavily in selling & marketing to capitalize on heightened demand
for organic food. Accordingly, we believe it is appropriate to include
EV/Sales as a relevant valuation metric. At our $18 target, HCOW would
trade at 0.8x EV/Sales, in line with its closest peer, The Hain Celestial Group
(HAIN $15.13, Sector Perform, Above Average Risk).

Impediment
Horizon Organic operates a complex business model. Inability to improve
margins could impede achievement of our price target.

Q4 Recap
Horizon Organic reported Q4 EPS from continuing operations of $0.13, vs.
$0.12 last year. Earnings were in line with our estimate and consensus and
fell within management's guidance of $0.12-$0.15. Sales increased 21.3% to
$53.0 million (above our estimate of $52.6 million), marking the third
consecutive quarter of accelerated revenue growth. Q4 sales would reportedly
have been $1 million higher if not for supply constraints in the butter
category.
U.S. sales were particularly strong (+25%), driven by positive publicity
(supported by advertising spending) surrounding the new organic standards.
Management commented that growth accelerated during the quarter,
contradicting recent concerns over an industry slowdown in the month of
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Price: 11.57
52-Wk High: 19.26
Float (MM): 5.6
Shares Out (MM): 10.2
Dividend: 0.00
Tr. 12 ROE: 5.80%
Trading Vol. (MM): 0.100
Institutional Own.: 26%

Price Target: 18.00
52-Wk Low: 10.96
Debt to Cap: 41.0%
Market Cap (MM): 118
Yield: 0.0%
Est 3-Yr EPS Gr: 27.50%

(FY Dec) 2001A 2002A 2003E 2004E
Diluted EPS 0.16 0.34 0.42 0.50
P/E 72.31x 34.03x 27.55x 23.14x

Diluted EPS Q1 Q2 Q3 Q4
2001 (0.02)A 0.04A 0.04A 0.09A
2002 0.08A 0.06A 0.07A 0.13A
2003 0.08E 0.09E 0.10E 0.15E
2004 0.10E 0.11E 0.12E 0.17E
EPS From Continuing Operations

All values in USD unless otherwise noted.



December. Sales of milk and dairy products both increased 26%, while juice sales declined an estimated 5%.
Sales in the U.K. increased 6% and accounted for 17% of total sales. While U.K. growth fell short of our 9% forecast, Rachel's
sales increased more than 150% and exceeded our expectation. The strong growth was driven by 36% growth in yogurt, its core
product category, and sales of recently introduced organic milk. Because Rachel's has become the company's main growth vehicle
in the U.K. and generates higher margins than private label, the strong sales growth strengthens the growth outlook for the U.K.
business. Rachel's now accounts for 45% of U.K. sales, vs. just 17% last year, and management expects it to account for more than
50% of sales in 2003. Anecdotally, management stated that in late Q4, the company added Rachel's milk to Safeway, a large
grocery chain, and expanded its milk distribution in Sainsbury (its No. 1 customer in the U.K.) to 350 stores from 129 stores.
On the cost side, operating margins declined to 4.4% from 5.2% last year, and EBITDA margins declined to 6.2% from 8.3% last
year. The YOY decline in margins reflects increased selling & marketing spending (21.3% of sales vs. 18.7% of sales last year) to
capitalize on increasing consumer awareness of organic products. Gross margins improved 150 basis points YOY (32.1% vs. 30.6%
last year) and were 50 basis points above our estimate. The upside to our gross margin estimate was more than offset, however, by
higher-than-expected G&A expense (5.7% vs. 5.0% last year). As a result, operating margins fell moderately short of our 4.8%
estimate.
2003 Outlook
The company reaffirmed its 2003 guidance, including 20%-25% sales growth and earnings growth in the high teens to low
twenties. Some of the company's specific goals for 2003 include:

Expanding ACV to 70% from 60% in 2002.

Increasing depth of distribution by increasing the number of organic dairy sections to 3,000 from 2,000.

Improving the value equation of its juice business (4% of sales) by passing on cost savings from a planned manufacturing
consolidation.

Accelerating sales growth in the U.K. to the 20%-25% range.

Introducing new, higher margin products, including a dry grocery product later in the year.

Our 2003 sales and EPS estimates of $226.5 million and $0.42 reflect 21% growth and 23% growth, respectively. Our gross margin
assumption of 32.0% (vs. 31.9% in 2002) is in line with guidance. While gross margins should benefit from a favorable product
mix shift in the both the U.S. and the U.K., these benefits should be offset by tight organic milk supply. We expect selling &
marketing spending to increase 20 basis points to 22.3%. Our selling & marketing forecast assumes advertising spending remains
unchanged as a percentage of sales (this is consistent with management's comments on yesterday's conference call). Finally, we are
modeling a modest 10 basis point reduction in G&A expense, which is consistent with management's guidance. These factors result
in EBITDA margins and operating margins of 5.3% and 3.5%, respectively, vs. 5.5% and 3.4%, respectively, in 2002.

Company Description
Horizon Organic Holding Corporation (Longmont, Colorado) is the leading consumer brand of certified organic fluid milk and dairy
products in the United States. In addition to being the only national brand of milk in the United States, Horizon Organic also markets
organic dairy products in the United Kingdom.
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RBC Dain Rauscher Inc. makes a market in the securities of The Hain Celestial Group, Inc. and may act as principal with regard to
sales or purchases of this security. The author(s) of this report has received (or will receive) compensation based in part upon the
investment banking revenues of RBC Capital Markets (including RBC Dain Rauscher, RBC Dominion Securities Inc., and RBC
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Dominion Securities Corp. or their affiliates). A member company of RBC Capital Markets or one of its affiliates expects to receive
or intends to seek compensation for investment banking services from Horizon Organic Holding Corp. in the next three months.
RBC Dain Rauscher Inc. makes a market in the securities of Horizon Organic Holding Corp. and may act as principal with regard
to sales or purchases of this security. The author is employed by RBC Dain Rauscher Inc., a securities broker-dealer with principal
offices located in Minnesota, USA. The author is employed by RBC Dain Rauscher Inc., a securities broker-dealer with principal
offices located in Minnesota, USA.

NASD/NYSE rules require member firms to assign all rated stocks to one of three rating categories--Buy, Hold/Neutral, or
Sell--regardless of a firm's own rating categories. Although RBCCM does not consider all stocks that its analysts rate as Sector
Perform to be equivalent to a Hold/Neutral rating, for purposes of this ratings distribution disclosure, RBCCM automatically treats
stocks rated Sector Perform as Hold/Neutral. Data points are not adjusted for stock splits/dividends.
In the event that this is a compendium report (covers more than six subject companies) RBC Capital Markets (RBC CM) may
choose to provide specific disclosures for the subject companies by reference. To access these disclosures, clients should refer to
http://rbc2.bluematrix.com/bluematrix/Disclosure or send a request to RBC CM Research Publishing, 60 South 6th Street, Mail
Stop P16, Minneapolis, Minnesota 55402.
Explanation Of RBC Capital Markets Rating System
Definitions Of Rating Categories
An analyst's sector is the universe of companies for which the analyst provides research coverage. Accordingly, the rating assigned
to a particular stock represents the analyst's view of how that stock will perform over the next 12 months relative to the analyst's
sector, but does not attempt to provide the analyst's view of how the stock will perform relative to: (i) all companies that may
actually exist in the company's sector, or (ii) any broader market index.
Ratings:
Top Pick (TP): Represents analyst's best ideas in Outperform category; expected to significantly outperform sector over 12 months;
provides best risk-reward ratio; approximately 10% of analyst's recommendations.
Outperform (O): Expected to materially outperform sector average over 12 months.
Sector Perform (SP): Returns expected to be in line with sector average over 12 months.
Underperform (U): Returns expected to be materially below sector average over 12 months.
Risk Qualifiers:
Average Risk (Avg): Volatility and risk expected to be comparable to sector; average revenue and earnings predictability; no
significant cash flow/financing concerns over coming 12-24 months; and/or fairly liquid.
Above Average Risk (AA): Volatility and risk expected to be above sector; below average revenue and earnings predictability; may
not be suitable for a significant class of individual equity investors; may have negative cash flow; and/or low market cap or float.
Speculative (Spec): Risk consistent with venture capital; low public float; potential balance sheet concerns; and/or risk of being
delisted.
Our Research Ratings Legend can be viewed at
http://www.rbccmresearch.com/researchratings.
References to a Recommended List in the recommendation history chart may include one or more recommended lists or model
portfolios maintained by a member company of RBC Capital Markets or one of its affiliates. RBC Capital Markets recommended
lists include the Strategy Focus List and the Fundamental Equity Weightings (FEW) portfolios. RBC Dain Rauscher Inc.
recommended lists include the Western Region Focus List (1), the Model Utility Portfolio (2), and the Prime Opportunity List (3)
(formerly called the Private Client Selects), Private Client Prime Portfolio (4), a former list called Private Client Portfolio (5), and
the Prime Income List (6). RL On: Date a security was placed on a recommended list; RL Off: Date a security was removed from a
recommended list.The information contained in this report has been compiled by RBC Capital Markets ("RBC CM") from sources
believed to be reliable, but no representation or warranty, express or implied, is made by Royal Bank of Canada, RBC CM, its
affiliates or any other person as to its accuracy, completeness or correctness. RBC Capital Markets is a business name used by
subsidiaries of the Royal Bank of Canada including RBC Dominion Securities Inc., RBC Dominion Securities Corp., RBC Dain
Rauscher Inc., Royal Bank of Canada Europe Limited and Royal Bank of Canada - Sydney Branch. All opinions and estimates
contained in this report constitute RBC CM's judgement as of the date of this report, are subject to change without notice and are
provided in good faith but without legal responsibility. This report is not an offer to sell or a solicitation of an offer to buy any
securities. RBC CM and its affiliates may have an investment banking or other relationship with some or all of the issuers
mentioned herein and may trade in any of the securities mentioned herein either for their own account or the accounts of their
customers. Accordingly, the entities constituting RBC CM or their affiliates may at any time have a long or short position in any
such security or option thereon. Every province in Canada, state in the U.S., and most countries throughout the world have their
own laws regulating the types of securities and other investment products which may be offered to their residents, as well as the
process for doing so. As a result, the securities discussed in this report may not be eligible for sale in some jurisdictions. This report
is not, and under no circumstances should be construed as, a solicitation to act as securities broker or dealer in any jurisdiction by
any person or company that is not legally permitted to carry on the business of a securities broker or dealer in that jurisdiction. This
material is prepared for general circulation to clients and does not have regard to the particular circumstances or needs of any
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specific person who may read it. To the full extent permitted by law neither RBC CM or any of its affiliates, nor any other person,
accepts any liability whatsoever for any direct or consequential loss arising from any use of this report or the information contained
herein. No matter contained in this document may be reproduced or copied by any means without the prior consent of RBC CM.
The entities comprising RBC Capital Markets are wholly owned subsidiaries of the Royal Bank of Canada and are members of the
RBC Financial Group.
Additional information is available on request.
To U.S. Residents: This publication has been approved by RBC Dominion Securities Corp. ("RBCDS Corp.") and RBC Dain
Rauscher Inc. ("RBC DRI"), both of which are U.S. registered broker-dealers, which accept responsibility for this report and its
dissemination in the United States. Any U.S. recipient of this report that is not a registered broker-dealer or a bank acting in a
broker or dealer capacity and that wishes further information regarding, or to effect any transaction in, any of the securities
discussed in this report, should contact and place orders with RBCDS Corp. or RBC DRI.
To Canadian Residents: This publication has been approved by RBC Dominion Securities Inc. Any Canadian recipient of this
report that is not a Designated Institution in Ontario, an Accredited Investor in British Columbia or Alberta or a Sophisticated
Purchaser in Quebec (or similar permitted purchaser in any other province) and that wishes further information regarding, or to
effect any transaction in, any of the securities discussed in this report should contact and place orders with RBC Dominion
Securities Inc., which, without in any way limiting the foregoing, accepts responsibility for this report and its dissemination in
Canada.
To U.K. Residents: This publication has been approved by Royal Bank of Canada Europe Limited ("RBCEL") which is regulated
by Financial Services Authority ("FSA"), in connection with its distribution in the United Kingdom. This material is not for
distribution in the United Kingdom to private customers, as defined under the rules of the FSA. RBCEL accepts responsibility for
this report and its dissemination in the United Kingdom.
To Persons Receiving This Advice in Australia: This material has been distributed in Australia by Royal Bank of Canada - Sydney
Branch (ABN 86 076 940 880). This material has been prepared for general circulation and does not take into account the
objectives, financial situation or needs of any recipient. Accordingly, any recipient should, before acting on this material, consider
the appropriateness of this material having regard to their objectives, financial situation and needs. If this material relates to the
acquisition or possible acquisition of a particular financial product, a recipient in Australia should obtain any relevant disclosure
document prepared in respect of that product and consider that document before making any decision about whether to acquire the
product.
Copyright RBC Dain Rauscher Inc. 2003.
Copyright RBC Dominion Securities Inc. 2003.
Copyright RBC Dominion Securities Corp. 2003.
Copyright RBC (Europe) Limited 2003.
All rights reserved.
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1997* 1998* 1999 2000 2001 Mar-02 Jun-02 Sep-02 Dec-02 2002 Mar-03E Jun-03E Sep-03E Dec-03E 2003E Mar-04E Jun-04E Sep-04E Dec-04E 2004E
Sales: .
Fluid milk 21,736    35,646    57,550     74,700         90,700         24,100     25,800    27,687     31,676    109,263       30,366    31,657    33,861    38,645    134,528       35,832    37,355    39,278    44,828    157,294       
Other U.S. dairy (includes industrial) 8,554      14,163    20,527     25,559         29,253         7,500       7,900      10,266     11,247    36,913         9,488      9,915      12,883    14,115    46,400         11,575    12,096    15,202    16,656    55,528         
Juice -          500         3,977       6,800           8,200           1,900       2,000      2,048       1,946      7,894           1,919      2,080      2,171      2,101      8,271           2,073      2,246      2,344      2,269      8,933           
International Dairy Sales -          NA 4,354       22,240         31,874         7,830       8,106      8,336       8,861      33,133         8,456      9,160      9,670      10,455    37,741         9,725      10,534    11,120    12,024    43,403         
Royalties 17           241         222          249              283              67            67           67            67           268              67           67           67           67           268              67           67           67           67           268              
Gross Sales 30,307    50,550    86,630     129,548       160,310       41,397     43,873    48,403     53,797    187,470       50,296    52,878    58,651    65,384    227,209       59,271    62,298    68,012    75,844    265,425       
Spoils and other (741)        (1,191)     (1,859)      (2,342)          (1,440)          821          840         (772)         (822)        67                400         400         (700)        (850)        (750)             400         400         (700)        (850)        (750)             
Net Sales $29,566 $49,360 $84,771 $127,206 $158,870 $42,218 $44,713 $47,631 $52,975 $187,537 $50,696 $53,278 $57,951 $64,534 $226,459 $59,671 $62,698 $67,312 $74,994 $264,675
   COGS (4) 22,639    32,615    59,217     89,406         111,847       28,368     30,646    32,681     35,986    127,681       34,447    36,346    39,493    43,764    154,050       40,482    42,720    45,718    50,748    179,668       
Gross Profit 6,927      16,745    25,554     37,800         47,023         13,850     14,067    14,950     16,989    59,856         16,249    16,931    18,458    20,770    72,409         19,189    19,978    21,595    24,246    85,008         

Operating Expenses:
     Selling & marketing 5,656      11,007    18,399     25,389         31,341         9,430       9,900      10,762     11,297    41,389         11,407    11,881    13,039    14,197    50,524         13,545    14,107    15,280    16,649    59,581         
     General & administrative 2,384      3,338      6,186       8,643           8,036           2,520       2,659      2,490       3,035      10,704         2,940      3,037      3,187      3,549      12,714         3,401      3,511      3,769      4,125      14,806         
     Goodwill Amortization 1,058       2,389           3,115           325          326         328          328         1,307           325         325         325         325         1,300           325         325         325         325         1,300           
     Restructuring charge 320              
          Total Operating Expenses (4) 8,040      14,345    25,643     36,421         42,492         12,275     12,885    13,580     14,660    53,400         14,672    15,243    16,551    18,072    64,538         17,272    17,943    19,374    21,098    75,687         
Operating Income (1,113)     2,400      (89)           1,379           4,531           1,575       1,182      1,370       2,329      6,456           1,577      1,689      1,907      2,698      7,871           1,917      2,035      2,220      3,148      9,320           

Other Expenses:
     Interest expense (income) 1,073      825         (1,930)      401              1,568           119          88           88            25           320              107         106         103         108         425              106         99           99           100         404              
     Other 35           93            147              182              70            34           96            25           225              25           25           25           25           100              25           25           25           25           100              
          Total other expense 1,108      825         (1,837)      548              1,750           189          122         184          50           545              132         131         128         133         525              131         124         124         125         504              

     Earnings before min. int. & taxes (2,221)     1,575      1,748       831              2,781           1,385       1,060      1,186       2,279      5,910           1,445      1,557      1,779      2,565      7,346           1,787      1,911      2,097      3,023      8,817           
     Income tax expense (benefit) (513)        1,089      743          353              1,119           540          413         462          889         2,305           564         607         694         1,000      2,865           697         745         818         1,179      3,439           
     Minority interest in loss of subsid. (2) (686)        
Income from continuing operations (1,022)     486         1,005       478              1,662           845          647         724          1,390      3,605           882         950         1,085      1,565      4,481           1,090      1,165      1,279      1,844      5,378           

EPS - Continuing Ops. (1,3,6) ($0.22) $0.06 $0.10 $0.05 $0.16 $0.08 $0.06 $0.07 $0.13 $0.34 $0.08 $0.09 $0.10 $0.15 $0.42 $0.10 $0.11 $0.12 $0.17 $0.50

Shares Outstanding 4,627 7,742 9,992 10,030 10,213 10,545 10,617 10,556 10,609 10,583 10,641 10,673 10,705 10,737 10,689 10,769 10,801 10,834 10,866 10,818

Discontinued Operations:
Net income (loss) from discontinued ops. 397 227 78 (2,519) (294) (399) (426) (3,638)
EPS - Discontinued Ops. (6) $0.04 $0.02 $0.01 ($0.24) ($0.03) ($0.04) ($0.04) ($0.34)

% Growth
Fluid milk 77% 64.0% 61.4% 29.8% 21.4% 12.0% 18.0% 24.3% 26.0% 20.5% 26.0% 22.7% 22.3% 22.0% 23.1% 18.0% 18.0% 16.0% 16.0% 16.9%
Other U.S. dairy (includes industrial) 113.9% 65.6% 44.9% 24.5% 19.6% 11.8% 27.7% 35.9% 27.7% 26.2% 26.5% 25.5% 25.5% 25.5% 25.7% 22.0% 22.0% 18.0% 18.0% 19.7%
Juice 71.0% 20.4% -1.9% -0.5% -5.8% -5.0% -3.7% 1.0% 4.0% 6.0% 8.0% 4.8% 8.0% 8.0% 8.0% 8.0% 8.0%
International 410.8% 43.3% -1.7% 2.9% 8.6% 6.0% 3.9% 8.0% 13.0% 16.0% 18.0% 13.9% 15.0% 15.0% 15.0% 15.0% 15.0%
Total Sales Growth 84.9% 66.9% 71.7% 50.1% 24.9% 12.3% 15.8% 22.1% 21.3% 18.0% 20.1% 19.2% 21.7% 21.8% 20.8% 17.7% 17.7% 16.2% 16.2% 16.9%

Internal Sales Growth 51.5% 23.5% 17.2% 12.3% 15.8% 22.1% 21.3% 18.0% 20.1% 19.2% 21.7% 21.8% 20.8% 17.7% 17.7% 16.2% 16.2% 16.9%
EPS Growth 60.2% -52.6% 241.6% NM 448.0% 67.1% 8.7% 109.3% 3.4% 46.1% 47.9% 11.2% 23.0% 22.2% 21.2% 16.5% 16.4% 18.6%

% of Sales
Fluid milk 73.5% 72.2% 67.9% 58.7% 57.1% 57.1% 57.7% 58.1% 59.8% 58.3% 59.9% 59.4% 58.4% 59.9% 59.4% 60.0% 59.6% 58.4% 59.8% 59.4%
Other U.S. dairy 28.9% 28.7% 24.2% 20.1% 18.4% 17.8% 17.7% 21.6% 21.2% 19.7% 18.7% 18.6% 22.2% 21.9% 20.5% 19.4% 19.3% 22.6% 22.2% 21.0%
Juice 4.7% 5.3% 5.2% 4.5% 4.5% 4.3% 3.7% 4.2% 3.8% 3.9% 3.7% 3.3% 3.7% 3.5% 3.6% 3.5% 3.0% 3.4%
International 5.1% 17.5% 20.1% 18.5% 18.1% 17.5% 16.7% 17.7% 16.7% 17.2% 16.7% 16.2% 16.7% 16.3% 16.8% 16.5% 16.0% 16.4%
Spoils and other -2.4% -2.4% -2.1% -1.8% -0.9% 2.0% 1.9% -1.6% -1.5% 0.0% 0.8% 0.8% -1.2% -1.3% -0.3% 0.7% 0.6% -1.0% -1.1% -0.3%
Total Sales 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0%

Costs of Goods Sold 76.6% 66.1% 66.7% 70.3% 70.4% 67.2% 68.5% 68.6% 67.9% 68.1% 67.9% 68.2% 68.1% 67.8% 68.0% 67.8% 68.1% 67.9% 67.7% 67.9%
Gross Margin 23.4% 33.9% 30.1% 29.7% 29.6% 32.8% 31.5% 31.4% 32.1% 31.9% 32.1% 31.8% 31.9% 32.2% 32.0% 32.2% 31.9% 32.1% 32.3% 32.1%
Operating Expenses
     Selling & marketing 19.1% 22.3% 21.7% 20.0% 19.7% 22.3% 22.1% 22.6% 21.3% 22.1% 22.5% 22.3% 22.5% 22.0% 22.3% 22.7% 22.5% 22.7% 22.2% 22.5%
     General & administrative 8.1% 6.8% 7.3% 6.8% 5.1% 6.0% 5.9% 5.2% 5.7% 5.7% 5.8% 5.7% 5.5% 5.5% 5.6% 5.7% 5.6% 5.6% 5.5% 5.6%
     Amortization of goodwill 1.2% 1.9% 2.0% 0.8% 0.7% 0.7% 0.6% 0.7% 0.6% 0.6% 0.6% 0.5% 0.6% 0.5% 0.5% 0.5% 0.4% 0.5%
Operating Margin -3.8% 4.9% -0.1% 1.1% 2.9% 3.7% 2.6% 2.9% 4.4% 3.4% 3.1% 3.2% 3.3% 4.2% 3.5% 3.2% 3.2% 3.3% 4.2% 3.5%
Net Margin - continuing operations (3.5%) 1.0% 1.2% 0.4% 1.0% 2.0% 1.4% 1.5% 2.6% 1.9% 1.7% 1.8% 1.9% 2.4% 2.0% 1.8% 1.9% 1.9% 2.5% 2.0%
Taxes 23.1% 69.1% 42.5% 42.5% 40.2% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0% 39.0%

Notes:
(1)  1995 EPS and net income excludes loss from discontinued operations of $406 and gain on disposal of $513
(2)  Majority of Idaho farm purchased in early 1997
(3) 1998 EPS includes extraordinary item - early extinguishment of senior subordinated promissory notes - which reduced EPS by $0.05
(4) 1999 Q4 includes $900,000 in additional costs for growth initiatives - Organic Cow; $300,000 additional pooling charges (COGS); $350,000 additional for national producer program (COGS); and $300,000 in management transition (SG&A)
(5) 2Q99 only includes May and June
(6) Company reclassified Idaho and Colorado farms to discontinued operations in Q1-01.  Maryland farm remains in continuing operations.
(7) 2001 includes branded Horizon Organic sales, which were subsequently discontinued in 2002.
* Periods prior to 1999 have not been reclassified to reflect discontinuation of Idaho and Colorado farm operations.

Source: Company reports and RBC CM estimates

Horizon Organic Dairy
Income Statement

(In thousands, except for per-share data)


